Sales (Persuasive) Speech Requirements
The Sales Persuasive Speech is not as formal as the last (manuscript) speech we’ll work on, which is a more formal (and traditional) Persuasive Speech. This is a nice segway between our informative demonstration speeches, and the formal Persuasive Speech we’ll work on next. The goal of the sales speech is to convince your audience that whatever it is you’re promoting is great, wonderful, the best, etc.

To start, review Chapter 10 (Persuasion and Rhetoric) especially focusing on Aristotle’s modes & Monroe’s Motivated Sequence. Also read about Sales Presentations Pgs. 215-217 (Chapter 11).  

To structure your speech, use what you learned in Chapter 10. For example, remember to use Ethos in your intro, as well as Logos through choosing either Inductive or Deductive Reasoning for your opening pitch, you’ll also address/include Logos through your main points and you’ll tailor your speech to your audience to address Pathos, etc. Use Monroe’s Motivated Sequence to organize your speech. 

We’ll use a similar rubric to the one used for our demonstration speeches. Your topic must me approved by me! Your first assignment is to find and decide on an appropriate topic, and turn in your topic choice with signature by the start of the hour Friday.
You’ll also need to create/turn in:

· An informal outline
· Notecards
· A visual aid (PP, posterboard, product)
2-4 minutes in length

-60 points possible-
30 for Speech using Rubric on back
10 for Visual Aids

10 for outline

10 for notecards
	Organization
	1

Student is tragically unprepared and doesn’t come close to meeting assigned parameters for this assignment.
	2

Audience cannot understand presentation because there is no sequence of information.
	3

Audience has difficulty following speech because student’s organization has peaks and valleys.
	4

Student presents information in logical sequence which audience can follow.
	5

Student presents information in logical, interesting sequence which audience can follow.

	Content Knowledge
	1

Student is tragically unprepared and doesn’t come close to meeting assigned parameters for this assignment.
	2

Student does not have grasp of information; student cannot answer questions about subject.
	3

Student is uncomfortable with information and is able to answer only rudimentary questions.
	4

Student is at ease with content, but fails to elaborate.
	5

Student demonstrates full knowledge (more than required) with explanations and elaboration.

	Mode Use
	1

Student is tragically unprepared and doesn’t come close to meeting assigned parameters for this assignment.
	2

Student did not build the required mode(s).
	3

Student occasionally connected with the required modes but fell away often as well.
	4

Student did fairly well connecting with the audience with all three modes.
	5

Student reached the audience successfully and achieved a high level of persuasion through mode use.

	Vocal Delivery
	1

Student is tragically unprepared and doesn’t come close to meeting assigned parameters for this assignment.
	2

Student mumbles, incorrectly pronounces terms, and speaks too quietly for students in the back of class to hear.
	3

Student incorrectly pronounces terms. Audience members have difficulty hearing presentation.  
	4

Student's voice is clear. Student pronounces most words correctly and has appropriate volume and pacing.
	5

Student used a clear voice and correct, precise pronunciation of terms.  Volume and pacing were perfectly appropriate.

	Physical  Delivery
	1

Student is tragically unprepared and doesn’t come close to meeting assigned parameters for this assignment.
	2

Student’s body language is often a distraction and has hardly any eye contact.
	3

Student’s body language is sometimes a distraction and has fleeting eye contact.
	4

Student’s body language used as a tool and has good eye contact.
	5

Student’s body language is motivated and aids the message with great eye contact.

	Time Limits
	1

Student is tragically unprepared and doesn’t come close to meeting assigned parameters for this assignment. 
	2

Student is 15 seconds short (or over if applicable) the time limit.
	3

Student is 10 seconds short (or over if applicable) the time limit.
	4

Student is 5 seconds short (or over if applicable) the time limit.
	5

Student meets the limit without “extras” playing a factor.


